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SCB EIC Industry insight : Wholesale & Retail

SCB EIC " mun Wholesale and Retail trade 2onMMuBsovNYNISDIKUNEAO Store-based l1a: Non-
store NbUisELNMOMSVIKUNGAUAINDKRUNSUD:NUDITUNGUAUAM Grocery lla: Non-Grocery

.

Grocery

Store-based
A
Non-Grocery
A

e NN N1sAATEflng SCB EIC

ngu Modern grocery

ngu Department store

nguusuuspia:aniidonogonde
(Home and Garden)

NguguMWIIa:AUDI
(Health and Beauty)

NGUAUAIWBU (Fashion)

Convenience Store (CVS) 1 7-11, Lotus’s Go Fresh, Mini Big C
Supermarket L1 Tops, Villa Market, Foodland
Hypermarket LU Lotus’s Extra, Big C Super Center

NANYININAIINGWA 131 Central, The Mall, Robinson

ngNAY ”ﬂsﬁ'm\lLLﬁﬂuLL@xﬂ‘S‘Vuﬂ?ﬁﬂgmﬁﬂ (Home Improvement) L1 VL‘Vﬁ'M]], Global House, HomePro
naNAuAANUsNAaLaAr U Index Living Mall, SB, IKEA

Beauty Specialist 1114 Sephora, Beauty Buffer * Drugstores/Parapharmacies 11 Boots, Watson
Chemist/Pharmacies L1 Fascino, Save Drug * Vitamins and dietary supplements 111 GNC,
Optical goods store 111 Top Charoen, KT optic Nutrition Depo

naN Apparel and Footwear 1 Zara, H&M, Uniglo

ngqu E-commerce 14 Shopee, Lazada
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SCB EIC Industry insight : Wholesale & Retail Overview

SCBQEIC

aa1afAuaningd 2027 soviaulaodivAoaiOurosiy MuNavM&doBonIus1:uUID 1la:wans:=nun
Uovameauonadivdyrninbsomaasna:nisonaduAinsovisw lag Non-store goAviUUNSDIUINGDOU

darAaryyoossnoAUan

1 k4 =
yaraaInALlanaading

AnIINSLAULARAUNE Store-based vs non-Store

PR ATURTULN

- Store-base

Non-Store

3.9
36 3.8

12% ogo,  30% 3% 3%

2019 2020 2021

ﬁlﬂﬂﬂﬁﬂﬂaﬂlﬂﬂﬂﬁﬂdﬁQ$Lau}mﬁﬂLd’ﬂd@ﬂﬂﬂﬁTﬂﬂﬂﬂﬂ
7 2.8% Tuil 2027 Tnenflunnsiusaesinareeduras
mqmrmmmmmumqmumumﬂﬂ%mmﬁmmmu,mmm
Wmmu Tudl 2026 mmwmumimiﬂﬂmﬁLﬂﬂfﬁum wua il
Wummmummﬁm«mwn@mmumemwmnmu
agiglanimu mm‘ﬂmmmqumm‘iu Value-seeking mmum
antlneu Tmﬂl‘wmmmﬁmﬂummmmﬂumﬂmﬂm il
ﬂ@wmmmmum@ﬂum?muimmmmmmﬂ@ﬂluﬂ 2027
¢lamaitlu Non-store segment V]‘ﬂmﬂmmmum

e fiu1 : M3AAIziilag SCB EIC aandayaaed Euromonitor

40 41 42

31 30 31 34%  35%

2022 2023 2024 2025 2026E 2027F

1ne %Yoy

—— Store-based retailing

0 9.1%
4.2%
5 129% . 2.1% 1.5%
08% 019 '
0 \ / T
5 \ 7.1%
-10.0% _J
-10 4 \
45
o o — N Q N & © ~
- I N I\ N N y Q &
o o o o Q I I’ S S
N IV N N N N N O &
N AN
50 - o, 45.8%
43.4% Non-store retailing
4 35.09
40 - 35.0% 32.3%
30
20 4
10.5% 9.1%
. T7% T 52% 539,
0
o o - o ™ < 9 "“ =
~ [eN] AN N N Al g I~ N
o o o o Q N o S S
I3 I3V N N N N o & &

Key Drivers

Al-driven personalization : N34 Al AiAsnzyingAinssu

o L di ! o = v all ¥
svAuFeand iedsinsiuduuazAudnimsslagnAuuy
lN1EAAA (Personalization)
Longevity economy : mmmfmmwLmeqmmﬂ'ﬁm
Fuls wiialnaasuesnuaniiguasaesismn
dniednauaziiunaang

=

Urbanization : nMsWmiinnunAnUangsdelusiann Mega
mall § Community mall FndGedandisTnAnniy

al

‘I)I‘uﬂ‘a"!Li’a‘uLL@»ﬂ’lﬂ'z"ﬂsﬂ%WWﬂEﬂﬂ‘a‘wﬂUﬁﬁ N
mmmmmmuﬁm Tmﬂmwwﬂunamummmﬂﬂ
Margin compression @1n Price war VI'g‘uLLiwu Ak
wisiiiseeladiazaenla v linsugsdugiusman
Qa%u wae Margin anad Tnaienzlumn AU g
nReueumaitutemiseeulallidne
msmiaifuﬁgul,mq’mmmm’a’au"l,au“luﬁhaﬂszmﬁ
waz China influx e.g., Temu, Shein
tlaameauandsewnd : 1w Aonsliudueueeslaune
mié"ﬂlmﬂLL@:Lﬂmgﬁﬂ?{ﬁﬂﬁ’mﬁﬁuﬁwmﬁﬂﬁmLﬁmq%ﬁ
n91AA



SCB EIC Industry insight : Wholesale & Retail
SCBOEIC

auAmoidu

na:5eon1o E-commerce dviaula Tudru:n WUIWOEJWUCIOQ'mCI
Retail Sale Index ARIUNIARA ) (Jul 2026)
. ydael ;- Aol (2019=100)
Retail growth by catego
9 y category 2026E 2027F
(%YoY) — Grocery — Health and Beauty
Department store Fashion
. 050 Home and Garden =—— E-commerce (191) 1,800
Retail 2.8 3.5 2.8
1,600
Modern grocery 3.8 3.2 2.7 200 1,400
1,200
Health and Beauty 4.2 2.2 1.7
1,000
150
Home and Garden -3.1 -1.8 -2.2 800
600
Department store 1.4 -1.3 -1.9 100
400
Fashion 3.3 1.2 -0.7 L 200
50 | | | | | | O
E-commerce 9.9 6.2 5.3 Jan2023  Jul2023  Jan2024  Jul2024  Jan2025  Jul2025  Jan2026  Jul 2026
Grocery uarAumiiagunmuazanunusaiuln e S e e 293114 Non-store 59884 E-commerce stnadulalanningasmenirdu ananugznanlunstedud

I o o 1 < [ [ ZI/ ! A
maufFauifiauman wazwsludunvanuang atinglsfisnu nautsduanunannesimialuiassinsilssmanauue
1 denalELsznauniasiasaimuNagms Omnichannel WERMANLSZANBNNAIUINAN NITRAY UL
szaunisnignen

Telaussnyuannanusiasnsduanandu nstensaanitugzaanda waznszualalagann
40U Fashion WAz Department store glagnnastainnisldanelugudniluiandu dau Home &

Garden wisimasasusa1nfiatandt wsi Home improvement lienfiaadunsdauannnisden sy

v v v ]
TUNENAIENTIIN wnewme] : el RSI Ngu Grocery WeluRaLnfssus lnsuna 4/2024 dauniisainunasnisnszsunisldans neunaugszauing o
daed 2025 denalidnaniaiulnlutl 2026 gnnasuainguig

e 711 NM33AIzIlag SCB EIC andayaues Euromonitor uazsuAsutsszmelng



PV ¥,
SN S YL e -’:#Rli‘
X o ok ;| .

WA
CABRIAN \‘:“ s
AR
:

LA ‘.,‘\3\725:}‘:‘,,.»\ =



SCB EIC Industry insight : Wholesale & Retail

SCBQEIC

AdWIBoUUWUS:NnoUMsMUangoiinudlivodgius:Guains 50 navna:nagvaaluseulioldou .9.
a:noudNISLKUUDINUIASMSMIASTISUDIDAD Jru:NMavBowusinagvliwudosaou

prRANNITaNUaaglsznaun1sA1lan (RSI)

prRANTRNUEUTINA (CCI)

g : Index 111408 : Index

80 - 80 -~

60 4 60 —M

48.0
0 20 _M
—— Present —— Future

20 - 27.3 20

0 0
Q] AN [s2] (2] <t <t Te) Lo © (o] AN Q] [42] [s2] <t <t Lo Lo © O
A A [aN] A A A A A A A A A A [aN] [aN] A [aN] [aN] A A
o o o o o o o o o o o o (@] o o o o o o o
N h N o a i Qo o a N o N o N o a o a O\
c =] c S c S c c c Q c =] c =] c =] c c c Q
s 3 § 3 8§ 3 8§ 3 8§ g9 T 3 8§ 3 § 3 8§ 3 § g

ﬁ'ﬁjﬁmﬁuL%ﬁuﬁﬂsvnfaumsﬁ'ﬁﬂﬁﬂmﬁ@u n.gl.
ﬂsummmﬂﬂmmﬁvmu 50 ﬂﬂﬂ‘N R A
WA 4.0 LLmqmfﬂm"ﬂmmmumnmmvmum‘l,umq
BT WA AR ULAZAARNNTNTERL 50 aviaudnAa
dl ;/ o |dy o/ o vd’l o/ v o o/ o [ %
indudsldwusn waziastadaiudaandndnAny

anadasudislnaluilaqtiudsagluszausuazlsy
amasinafsludaniau a.a-ng. axeunnussingi
Tunsldanemesdiilng enduieu 1.0, AldFuusanuan
NPININITAUATIINATeINNATT B satiaanaiTeshy
Tuarnestudazgendnanudasiulufaqiiu usdliianag
=3 v 2 1 Y a o/ o 1 dgj o/
dnties aviendifidlnadanandssianiusinluszes
T A K ” .
dramri wsigalddulaenenaziiunisldansluilaqiii

e iun : M3Apziilag SCB EIC andayazessnnanAilanine, naznaanidize uazsuiasuvisdsemelng

asrllsznauaas RS UsuanasiandaslutAau n.a. 2026

111408 : Index
100 " 2
o SSSG e Spending per bill s Frequency
.. 69
50
0

SSSG (MoM), Frequency of shopplng WPAY N.8. AAAY W
Spending per bill azl3uisiiu fawfinnissiesnasnasing
dnelinemaaazaan Winsesdilszneun fuaty uirndsde
Tnasndadanzunnaz iz lnagansydnazdanisldans



SCB EIC Industry insight : Wholesale & Retail Retailers
SCBOEIC

wus:noumsdoulnninuslduusudusimaumliuinu 5% a:noudiwus:nounisaowiudununaodu
urgbwusinalaadinoina gnuznusvdvonulauianiasye godowauonns:onodiAubnauaum

Hilsznaunsdauluaimaineanunaly Q3/2026 depglnalAsamn wazkalszlan
wudldngAlandsuaiusiausazunialu 3 LAauTIaun nnulanglnadoslnanaaaznszanaguAunanguaunn

Wil % 1e9UsTnaunIsfineLLILAe LAY wael : % 1e9KLsTnaunIINneLLLLAe LN

= k% = o o = ¥ Na ° o
LRI RGN 0%  18% 24% [ 9% duinlugialszaniu

7% | 44% [ 13% ﬂ

Tannaaia 39% A 14% 4% Jannaaing 36% 26% [ 7%
QMNIURZIFREIAN 6% BIMIUATLATEIAN 0% | 34% | 23% 3%
DIUNTAALAZBINITUIAS 23% 2 DINNIAAUAZBINITUN 21% [ 42% [ 14%
AuAAINY 24% 5% 5| duAnawmny P 32% [ 32% [ 16%
P ) = ,, .
AuAnnepany/laimanu 7% [ dudnina/binon  IEEE 32% | 28% | 16%
Fueung 7% | 10% FRITM D 43% [ 35% [ 22% |
Bl Jsuamac I sdulanuae ] usdueton [ vsudumnnin 15% Bl ocnnndn20% [ ane-10% [ Inddecdn [ e 100 [ ieennndn 20%
B s [ 11130 4-5 % N 530 11-15% B an1120% [ anldidusn [ il ladiRi 5% B i 11-20%
ﬁﬂiun,ﬂumsﬁqﬂgﬂmﬂ“mquﬂ;ﬂﬁummauﬁ{mLﬁu =9 canh winAsgaziilasamensziumsliang uANATIaNATMIAINENINTTANABLIANE
Nﬂiunﬂumsmmumuwuwm,ﬂummwﬁnﬂ“LﬂﬂﬂNmﬂﬂ aeindlef Ay aununengu Insannzdudglinatsinatszanduiazunanenmns mmﬁﬁuﬁm@'u%u
NHINANIAAUAZ DI TUIA mumimmmi 'mmmz@qummEﬂuﬂ?umml,l,@”ﬂiumuu@ﬂ muiummmqmmsmmvmm IﬂﬂL@W’W“”]@ﬂﬂ‘ﬂ@?’NLL@”&uﬂﬂﬁ\Wm/lﬂJV’N‘V]u faaan
GLITANN @:W@u'g’]@]ﬂj‘gﬂ@un’]j‘luv]uqmuﬂ\‘]‘y\]ﬂ’]ﬂ’]umj\‘]j"]ﬂ’]LW@?ﬂﬂqﬂqu@jﬂﬂqlubﬁqqm mmm@mLﬂm”mqLmvmﬂwwuﬂ\wmm Usrnevfiudesnsalunsyiudumaang
o o o o o
RACAGRESRIESATEN LLM&]MV!M’WWEQ@%IM?V@UQQM@Lu‘ﬂxi

e 11 : n3ipaziilae SCB EIC andayanadnmavesannangitlaninauazsuansuistlsznalne iew w.a. 8.6, uaz n.p. 2026



SCB EIC Industry insight : Wholesale & Retail Consumer trends

SCBQEIC

N1ASSNDEOLAODIWBYAUAMNMEDINANUAGOPMSFUM/USMISNgdDNusIiUWuUGogvIuNDD
itovpmnwusInadoulnnigbnboanuAinsevBwnavdu mikusuaailorenitisbuav nSeutvdou

1doumsBodumsimavooniuriou

wrlungluuunsldanzvasgusinalnaludag 12 thaudreuin

wurluusuuumsldanerasguiinalnalugog 12 thaudeuin

WA : % VRIEROLULLABLNINYIAUNA .

- VAN WA - ARAY
10919 lLT3nLlsrandi 70% 1%
AAUNY/ANN- TN 36% 15%
ANMTLALLATRIAN 58% oo18%
AurneafudnTias 64%
LATBIANRN/AIMNILETH
Fuenug
LATHANNNNN LTW YiB0NIg

a dg/ a U v
\Aug/meAuAn e

AuAundu

ga4 Lt e iae s

AWIL/ARULATH

o Nu'ﬁnﬂmu"lummmms"lmmﬂ"luummaum/mmiwmLﬂum']mu

. LLunuum'a"me’Luumﬂmmuma/mm I LAY AzTiauLIIN AR UNATIY
Aidauunsufinesnwanaeslsld _ §

o wualiumsldanelugua/asnisilsisniiu i Fudundy, 1esldluiu 9 igenldans
ANNNLAERanTNduNUINTTAN o deluunltuanadluszazdenih azieurndsdand
isztnanaz e

N
N

WA © % VBIEADLULLABLDINIINNA

. . annisane ldandluag
TdfAMNNIA

P RERIICISTEY

ANNITDBN

NIANUATLEANE L NN

o VY a

wansmummsﬁmaumua mmm%’wm&q 1 i liduslnadaulug La'aumﬂmmsmummmm
VW saaus Wastiaas aanlidnau

WUIE : % UDIEFDLULLABLNTNTIINNA

Wwaunsldanseanly i 6 heu

299 59%, daunisldansaaniy 6-12 iiew
Aeunsidanaeentiaunnndd 11
f9lsiuila
19% g ananszny uasdinsdeAuA AN AN

Q 111 : N33Asziilag SCB EIC a1nuadn3ma SCB EIC Consumer survey “dnsaansziilssdaulng dedeuuoaglun” (3ui 20 w.n.-10 F.8. 2026 AurugnavLLLAN398 2,470 AL)



ID1:AaNUUUDD
A2YUNINE Na:
lonavovidas
Sub sector

sounvINsUala:NMsuUsuad
yobwAlan




E-commerce 1auladaiiion

IWAsuoIn Boonoug d mssulowsornoudaaulo

1Guladoiiioo B:aoAdvINBOvASdUKUN

® €N




SCB EIC Industry insight : Wholesale & Retail E-commerce

SCBQEIC

aa1a E-commerce goavidulaogivdoiion naisSuianmnmuididamo:duadd iwsr:wusinadoulkn
inaboaumwiusovnvooulaunas mikrviuanAmikruinusliudina souznnisngodulunda: Platform

sunsou

NAAIAAIA E-commerce 2a3lne

Huslnalnallan Marketplace waslandafuayibdly
Familszanusiudainieaaulay

dngl : s (2019=100)

2026E 2027F
+6.4% +5.5%
600 -+
400 4
200 4
0
(o)) o ~— AN [sg} <t Yo} L L
~— Al Al A AN AN AN O N~
o o o o (@) o o A A

AndIuyaA E-commerce siayaA1AaInA1LaN

WU ;%

31.6% 324% 33.2%

22.4%

14.7%
8.8%

2019 2020

2021

2025 2026F  2027F

@ 711 - naawmaziflag SCB EIC a1ndasaaed Euromonitor nag199a SCB EIC Consumer survey “d199anszilnsiaraulng dedat/luaag

U %mmﬁmmmumumu
@ Marketplace é'ty’mavlﬂal
« { THAILAND
POSTMART
Shopee TikTok Shop
pas 14 @R mlszandu 34.2%
NANFININUATAINHINN 24.9%
guUnIndBanynsating uay Gadget 18.9%

519 3% VRIWADLULUAAUNYINUUNLLAE TR
aaulad Tnawpuanania Aasmsiiuduaiasenau
waznaalaulng

WULE : %UDIRBLULILADLAN

63%
59%

atnniLAuA oLt
ﬂﬁg‘ﬁmuim

e iy
Wauauge el

3 AU
dupautudan

MWSOUNI:8SND

A@a; E-commerce W4l 2027 AAdNaziENANFININT L
Tnansidvimazlildunannistenegudldvsidnsiely w
'%N’Yﬂﬁﬂﬂﬁ?LL’N?JuL‘W‘ﬂLLﬂQ‘N’&QuLL‘]_I\'iﬂ’YJ?%@WEI“IJﬂ\TN‘]J?Iﬂﬂ
ﬂ@mmmmmm mmﬂwwuqvmmmammmnmu
Tunnain ¥4 1) Mauted s Anuas It ussdng
Platform FsaznAsit Margin 2egfilsznaunig

2) ANIIALFTLUNNTIAAS azNANeL Minimum standard
ﬁﬁiﬁmmmﬂu Micro-fulfillment Waz Last-mile logistics
nanewuenlafivanaedldlddmsudiauifesnisaslunns
waedu ey 3) N3tEiulaees Cross-border platform Tnganne
anAuTiazBednu dTiazersenluansniildRedfaamnn
WANANSR Platform snsminldle luidnaeifluannandnla
PaATesAL ARSI TN USLAWAN sisenlszauinnan]
wasNNsINe R mitandn

Creator commerce maitazBafiummgetivliil 2027
Thamsusisduazilaguainnnsil Creator InsTuaRuan
"I.ﬂamsmw Creator ecosystem mumiﬂﬂummm@m‘uu
ROI LL@”E@mmmsqmnmﬂmimw Engagement Farty mn
AINUATNANNENAUEAL Creator 7% Community Fatass
Azl Benlunsdnedisineg alvinniu

(TUN 20 W.A.~10 3.8, 2026 ANUIUERBLULLE9IR 2,470 AY) wAAIINT1IFNS ]



SCB EIC Industry insight : Wholesale & Retail E-commerce

SCBQEIC

wusinalngiSuAuIngiU Al Recommendation ndgos:as:dona:wowimsdadulodoaddioviOundn
Jru:NADWNADIadIUADVITUdIUGD dbiluguassanwus:nounisdGoviRAcUdIATY

v a o P $ a [ °
duslnalynaiaunse inadafuauuziilag Al
lunwannasurafuaraaulail

24

°

a

uslnadediaanganiasg ¢ nuAwuzineas Al

W9t : % TB9ReLULLARLANN WU : % TB9ERALLLLARLANN

Falulszan

P . Taiipsida
LALEALNNAS

19.3%

Tdnsgulaninuusindusndn s

duslnalvaiauasansdaduAimuAwuzdnans Al asieud

B oo o Lildauladuiiy

v ¥

- a1 waztas liaeduANAadInIg

Juslnasaulvaiividuaiiilunanssia Personalized offer aziiadniliaas nelslallst
o A @ = | = ~ Vo = -
A5 Impact Audaunsawinfiang usifdadinguitane 23% Nnewdn Wiaesidoia
pNAzAINILNIAUNAUAY TusTinguit litey Hdndoumuiuninia 30% lnadou
TnarisaalEas Privacy Hluwan Aavinnieaes Al Personalization lulna aslilaasn
v J Idl % % = v @ U o ° ZI/ %
948379 Awareness usiaginnsainemanliondlanasigaudliiuinAuuzintiudila

PN

a 1 ] 1 a a 2 ¥ KX v ] o
E;Ij‘].lﬁ‘Iﬂﬂ@ﬁ‘\'i ] VLNI?]LLﬂﬂ’ﬁ[ﬂ@[ﬂ’mWE]ﬁlﬂﬁ‘ﬁ‘Nﬁﬁ"ﬂLﬂ’m\i"ﬂ‘ﬂH@@Qumq

T hiweu §anlduaendauazinienauiudausi

d’l v dgl 1 =R U v v a a a o
To lAdneay Tdrau fAndngnnszsuliidauniniiuaauani

Al anaazgalidinasansda whikuslnadanldinsizdiaidanduAmnsIAALasU19ASIvInlAARA Impulse buying

§ { ! o a I 1 1 H . 1
Al Recommendation tlupraadanzunnulanaseluldus Feature nuatl % 1RNEAALLLILABLNNN

tsznen adndlafimu geflfilnednifieon 1 1us Abinaalaud
Lt AU SRR LAl B9e19T9ndaTlteednglunniEun UX
wazAathuauemuuziliregalaanniu sl fuszneunsiild A
Personalization lausiugnuaznsaaaindnasladFanlunisuesda

gruuriinislfanavesdizing

@ N - n1sATesilag SCB EIC mﬂ%yﬂmm Euromonitor, Bain & Company LL@xzﬁ”]ﬁﬂ“ﬂwmd"]

19% 18% 6% 57%

= . o Y o &
- HHAR ﬁQHIﬁ’ﬂ’ﬂ“ﬂﬂ\ﬂﬁQﬂ@\iLL@zﬂi‘z‘MElWilu

Al anaazlaifinasanisanauladavasguiing
P | = | a 4 oA ¥
TouzAngunneudn Al flua iiveanidu 2 iemne Aengumdoaly

UsendnRunInIu uaznguniia Impulse buying azviawdn

. o g o a ) . ° o i J | o
Bl 7o vinbimevsqnantng ldliinneusn (mpuise buying) ALY Al ReanuuLsiie aeliilsendnlin azai1enns

= o o @ dl v a
Tua M IaNEnsARaIALTas

Tifiua Unfiaziansananuaniuneniennaa

139191a uavaine Engagement Tuszaizenaldnngai "nevsulime”



Modern grocery dgoiinusluuiaula

runarANURMgKkagduna:-ngvduidududu

1 2 3
1avlaniunaio nsyangaivniuu Iuunagnssin
agwiunduounio Small format la:AdNUAUAT
IASYTND

h

4

House brand
1aula

SCBQEIC



SCB EIC Industry insight : Wholesale & Retail Grocery

I

CBQEIC

Modern grocery goiaula ndmsndndunaduuisduvonssno lagwus:nounisispdans CVS
IWOIgNDDWUSINAUINIU MdbBonius1:uIdhUuAIIUGODMSAUAMDUTUNAANUAUAT

NMWSOUNI:8SNYD

*  MWsINGsNA Modern grocery duurluaauln
1517 2.7% 1l 2027 sraesiaasaint 2026
mmmnmmm‘f,ﬂmﬂmmummﬂﬂ%mmmg
AN ﬂ@:ﬂfauﬁuﬂ”\iﬁmwﬂﬂLLliuﬂwnmmfaz
\AsEga vinlinnsiAuinresindstedLsing
aenefuusAasiueas il asnalafs wunliu
ANHNARINNT MUNIAAUAIA U AR TR e

oA 4, y .
AaLes aacilsrnaunisdinanlunann CVS
d?j dl “ v =K v a v v
NN WasandfedElnalade uaziiy
ﬂ%‘“uﬁf;gw'ﬁuﬁmuu Small size LLﬁiLﬁuWJ’LNa
Tun1sTa LazIuAUAT House brand 810

. mmﬁ'ﬁmﬂuﬁnéﬁﬂqmmnﬁuvguauﬁ'ﬁﬁﬁa
HUNIUAIN AN LU LULAULRIFIATNAINY
waz Supply chain vilinnsdesinusuyuliea
HUFlnANEIsEARsEIINs I dan el araudng
{11m v iAA Margin squeeze AnYian19y
AunungaluLazn U TN UL BN
Loyalty mmmuﬂm@mm wﬂm@@ﬂeﬁﬂaummr]
mummm@mu@mummLLm‘EWi‘Emumm’]

1 2 =
Hamn natAA1LUAan1tuam Modern grocery

nsAulpraInaInmdanuuam Modern grocery

Wagl : A% (2019 = 100), %YOY

e N7HLIR
W
9.1% _goo, -22% 5.3% 8.1% 4.9% 38% 32% 2.7%

—————————¢ > *

120
114
110
o 103

2019 2020 2021

CI;A-LL @

2022 2023 2024 2025 2026E 2027F

WHUNN9UENEIANN +700 Fiatl / 1Q2026 +139

020 contribution 11% (Q12026)
+25 small format in 2026

ABC e

makro M Lotus’s: Witlm Go Fresh 45-50 @14n

@Max!ﬂlul -—) Tops Max Valu 2naifiannsl#iiu Central Retail

@ 11 : 3AAziilae SCB EIC anndaya2ed Euromonitor, InnovestX UaziayaT89L3Eeing 7|

WU %YOY

2026E 2027F

cvs 434% L +3.0%
Supermarket i +2.7% i +2.2%
Hypermarket i +3.1% i +2.7%

n9iAUlRTRIaaAIL®1ALAN (SSSG) key players

g %YOY

20 -

— BJC/BIGC - MAKRO
10 4

CPALL —— CRC-Food

20
2018 2019 2020 2021 2022 2023 2024 2025 2026E 2027F 2028F



SCB EIC Industry insight : Wholesale & Retail Grocery

SCBQEIC

wusinamaouoonl “AuAINg1 soaiSondn naza:aonnst” Boidumsasolomalaulaliidud Own
brand, Ready-to-Eat na:50pn10 Quick commerce Wus:noumsnusuasialondi o:1diusaurnygo

Private label golalaanuin

Market share @4 Private Label Tuilszinasing ¢

UL %UDILDAUE

52%

48% 47% 4T% 440, »
0% 389

21%

4%

Spain
UK
Europe
USA

Germany
Thailand

©

(@]
=

h

]
o

Switzerland
Netherlands

Tanarasgilsznaunising

- House brand 384 Wegaidasinslunamiuings
- muifwﬂmm‘&nmwmqmmwmummnmu

- ey Margin wazad1amanuuansnaligALan
- S umsariuayuainniaiy (asenisinedaelng)

71119% House brand Lﬂum@nmﬂmu /ﬂ

G 11 : nM3ipsziflae SCB EIC andayazed McKinsey uazinya1eeLi3umeing 7

Ready-to-Eat 1aula aaulondidaisosSu

n15iALTATRIRATA Ready meals ABUTINEY

nmsiaulagovp Grocery ecommerce
na: Quick commerce

ANFIUUBINTTAY Grocery online lu Modern grocery

1e : %YOY

15%
1 9919 12% . o
10% go, 10% 10% 10% 9o, 9%
10 7%
4%
5
0

2019 2020 2021 2022 2023 2024 2025 2026E2027F2028F2029F2030F

Brand share 124Aa1A Ready-to-Eat

$1nel : % share
7 Fresh Ezy choice

CpP
9%

Ezy Go P&EA 7% Surapon

Jade Dragon

other

Key Growth Drivers
- dawmnisadiadideisinadas
adaa r ¥ = ° ¥
- TNTIALINTL ABANITAINAZAIN HI9ANTINENMNTHRLAS

U : %

15

10

10.6% 11.3%

2018

2019 2020 2021 2022 2023 2024 2025

Grocery E-commerce LAz Quick commerce

wasungAnssumsdagusing

K 4
0

T

I

Top-up during week : Fueassvindiansinni

Need for speed : ANNTIALTILALANNAZAINNANRILTI
TlaegATY

Urban and young consumers : Hi3lnailasuazaugulu
JugugnAman

Platform and promotion : waanasulasinsludieteiss
nssaniuaeadLsing



Department store

s1glrnindodusunso USUIDU Lifestyle destination

s1glnndndgodu USuadIlU Lifestyle 9usulNfovINgdd LB
AUIdUIU destination UYNYU Ao8 9 Wudd




SCB EIC Industry insight : Wholesale & Retail

AUIU

niuougovamumsniiAsygnolan sauluiibrirdvBoluus:inANgbwuddod1vv9Ina o1wdowadonusiiu

misisoralunduaumiuonOu

NIWSOUN1:8SND

*  msiaulnvaseanaagsianga Department store ARG

AzUARINGIY -1.9% bl 2027 Tnewidnanwinviesien
dgl/ o dd?j = ¥ 1 [ a2

azngasuianWluinin wisnunsaiiastgnalaningsan
o = T =2 o o deod o
fafipanliuinenge mulitedstelulsemandiusioeting
Arin anadarasiaua i ldanelunguausn ey
uazdnasiase lirenguinagsnauAn sandensiunlaen
woiinssnaediFlnalunsteduAianinuAawznig A
o = o b o - 1% a v
grlszneunisassnidudesiiunagnizesinsassnduaung
Wi Wnaulangmsldianuaslaflalaaiusinam
WAINUANELNINTL

¢ ilajzAniImaaagsiaiedssnaumdinailums
waeTuNgUuse Inean1zn1qe Oversupply 2e9NUAALAN
R ¢ o oo A o
Pazgetmrvanniazanislrinneesntasalull 2026 Tausdan
azinnstfusiailu Omnichannel inalidDedi i tnannau
wiitasnseaulaifidinisutedunguusaduiu gussneunisi
ANNTDAFIANHLANFNEN U sraLN s eeulatlasineay
nawnulle Tudqnazidli Exclusive brands, Lifestyle destination
waznslddayagnAnlunsastszaunisnii Personalized

r 5 o X

wna Azl e Feluwnunisugedui

@ 111 : N3Aziflae SCB EIC a1ndayazed Euromonitor InnovestX uaz&11nanasig 7

yaRIRaIAA1LANUNIA Department store

FNUAUNNNDNLIAT A L tnel

wiagl : A7l (2019 = 100), %YOY AnsELls

o
I

15.0% g.89
11.8% 0 gy, -108% ko 33%  14%  -13% -19%

100
gg 91 9 91 90

79 81
71

2019 2020 2021

2022 2023 2024 2025 2026E 2027F

n1sAulauaIaanaeg Omnichannel growth (CRC)

wing : %
177%

109%

57%

15% 129  16%  14%  20%

2019 2020 2021 2022 2023 2024

2025 Q12026

PUIE  ATUAL

39.8
35.5 34.2
40 8.2 33.0 325
20 6.7 11.2
0.4
0

(e)} o ~ N o <t e} [N} L

~ A A A A [aN} AN «© N~

o o o o o o o N [aN]

nsiavlnuasaanu1ad@1 LA (SSSG) key players
el %YOY

38.0% —— CRC
0 -6.0%
-50

-34.0%

2019 2020 2021 2022 2023 2024 2025 2026F 2027F 2028F

LLafﬁJ'imum'a‘zﬁuﬁ'ﬁ%‘mé'ﬂaimqgmnmmu"l,ﬁ'ﬁy'wm

- waN1sLAULALAY Social commerce, Al Recommendation
WAz Same-day delivery MAYEINTEALAMNAIANTITES
fLlnaatinedaiiles usznaunisiililfusaliiudes
aryidaisanuaugnAnid F uazdouiLians daneues
dislnalunamaniy



SCB EIC Industry insight : Wholesale & Retail Department store

SCBQEIC

wusinalnadgoavluivasswaumesd ndiidhnuisuinnsmamsiuBoduA ynu:Idaanu Wus:noums
ANsusunagnsiwosudonuMIsSIibdu la:avaaanAmiKUINKI®UINTU

duslnalnadaliine ag waldlaluhunneiwalidasaanesadines*

WU © % VBIEROLULILABLNN

2-3 AsaRadl M

: . o 50%
uNNI1 3 ASaRadl N 79% ’

3%

Tadlusravas
11%

Ja8n91 1 ASIFBLADY
20%

1 pSIFaLADL

F11819115/A N
Fautla@uen
ldsunmng
AN
FINNANTINFN 7]

=
AU
UFN1TANNIIN/ALN

Co-working space

81U ] 1 Window shopping, N tAta1NesaIa, tianLivaw s

2-3 ASIAALADY

71%
65%

nagnsmsusuadvovnduRvasswaumidownanssuvoowusinaivasuly

\—! n&uroa sialnni

a ) - =

w Lifestyle-led : waguantunueduaily “Aunldzin’ i Co-eating / Co-working space

flangsu Collab NULLITUARWAT WAL Celebrity AN 9 W4aN Exclusive brands i1 WUSUA

@ Experience & Exclusivity-led : #51915z@un15aif1vin lAUag nuaNInTy iy
Wt tAsasdIaan lilTguuaaulal sanlddeduatuisnliigaanan

o Insight-driven marketing-led : liiayagnAaanuuulau Instadu wazilssaunisal
%! TinsenungugnAanaaIine

0
Price competitiveness : W3 UAIUSIAIAIMNAUNUAEAREUNIN

@ f1u1 : M3AAiilag SCB EIC andayaueanfemeang o uazd11ing1asing o uazuaga9a SCB EIC Consumer survey “@1aansiidasaulng dadarlumaglun” (3ull 20 w.a.—10 f.6. 2026 AuIUgRaULLILIANIA 2,470 AL)



goiavlala
ngo:B:a0a02av

Health & Beauty

IAsuDnolud ndaulnglunga Healthy

~ 5 =

apmsissaiu
KUDQEUAIWOGUNIW
na:A2IULU

INsud Longevity
Dunuaniuaaravindu

SCBQEIC



SCB EIC Industry insight : Wholesale & Retail Health & Beauty

aaia Health & Beauty U 2027 gviauladoitiov awinsudidloasmw ritunaiwridbBoniusi:uio
nawus:nouMsSIwBrynmisiigodguoinwiauna:soonivnnainrhang

MWSOUN1:8SND

natAnlnuaseanuEgsianga Health and Beauty

azagnaffaLiing 3% luﬂ 2027 Imﬂw,wmm@@u
mnmmnmmmmwmmmmLum Useneuiunszug
n3n memwmﬂmﬂulunammﬂumummmwu
mummmﬂumwummamm Tnengundnrinuiady
mmmmqmuummLﬂuﬂ@wmu‘fmmmmhmmm
IR AR LW@WJ’]&N’WLL@WHW?@ WARA mim s
mmmum"lmmmmmmﬂmmmmmmqﬂaumﬁmmu
mmmumnauummu‘im Tmﬂum‘a‘mmu"lﬂ“lu 3
AANTS 1) NMTALARTNMNTZEZEND NATLENEANNAN
ansisHuAzHARsTuTiTvaedE VLﬂ@@’]M’WiLW@@“Hﬂ’]WLL@w
Imu’m’]iwmauhwqumm 2) LLusumm'mmu"Lvm
finasasdadedlunanlan Taeilpnufenaneaug
il uaznsviesfiendlusaduinae 3) MU

wAlulagiunwauilssaunisainsda [y n193Asey

@mwmLmvmﬂmmuuvmL@W%mm firndenanenthy
mmﬁmwmuﬁmmmmq 1usl°nmmiw LATHT AN
Nﬂsvn'aumsm@Lwﬁmmsmwuwsuuﬂ YIaNE)!
ﬂ@uw@rﬂnmﬁwLmummimmﬂm Lmewnmfaﬂu
mﬂqwmﬂ@ui@w,mymaﬁmﬂmqmnmﬂumum MU
°1I’mF;I’1LL@J"m@“ﬂﬂ’]‘WMii.l@')uLL‘]Nu@F;lﬂfJ’W]ﬁ%i@ylﬂu
LL@”ﬂivma‘ﬂnmuﬁmmmvmﬂﬁﬁ@mmwwummﬁmmum
mmmmmwmmmnwmLum

:NMTIAINZlAY SCB EIC MN%HMN Euromonitor

NAAIRAIAATLANUNIA Health & Beauty

nsiaLlAIIYAATAAIANGN Health & Beauty

Wdnel : ATl (2019 = 100), %YOY

1.1%

-5.0%

10.3%

4.4%

e NTALIA

5.0%

o a

AU

4.2%

32% 2.6%

-13.8% e o o ) ;

100

2019

86

2020

82

2021

90

2022

94

2023

99

2024

103

2025

109
107

2026E  2027F

Wdnel - ATl (2019=100)

e=@== Beauty Specialist e=jillm» Parapharmacies

Pharmacies e Vitamins and Dietary Supplements

160

140

120
100

80
60

40

20

2019 2020 2021 2022 2023 2024 2025 2026E 2027F

" o ' o 3 v o =
wananmsuwasiuneeauladuaziugzaindauas anuiinnu
madigilsznaunisanadynsuleiuiguusliuae nsuedy

aa Ao o2 a 4 v a Yy
anAdinARaidsRsRulunszsiihduslnasenaindudtan

" = i « o dow o enuve
wazuslnagaludiullamuiunisininanisibinadnsinlidandy
UG GIRT Rl T PR PN RN (TN



SCB EIC Industry insight : Wholesale & Retail Health & Beauty

SCBQEIC

aulnadvlinoudiAAvEIMW 1BU MuaImIsiasy 1duosmaasiooniu yru:iwaadrsooBawusina
IduodauAnivoaulaud ndashuangoaviavlad iwsr:aoomsAu:un

Huslnalnglianudraniugunmwandu Tnsanis
nsiaansullszniuamsiasa®

WUAE : %UDIRBLULILADLDN

o @ o o 1o
tuilszan e laivieas
fudanRuieqgann 10%
AANNTANLAANDERR 14%

AR/ANABIMNTUNIBENS
\aee UPF

o & a
Fulseniuilanieiaan

o

nudeanimivegan KA

HuFlnaglvnlvanudAniuEagunmwuazanuu
wazluurldniaandadualunguilssasanann®

WUAE : %UDILRBLULILADLDNN

Ty

AN WA AR

12 iRaudauri
24%

12 LRAAUTIUNN 52%

NNENLP) *UAE1399 Voice of the Consumer Survey 2025 — Thailand Snapshot 283 PwC ‘
*1A1394 SCB EIC Consumer survey “gnsaansziilssdpulng dedarlusaglun” (3un 20 w.A.-10 §.8. 2026 AMuIugReULLLAN98 2,470 AL)

7 : MsAiAsziilag SCB EIC andayanesisumeing «

[

v > q' v v = l:l =
FrugnAulnaNng TULARDUAILNITUENERI NI FWUNT UL DS
BALFANGAIUIN

HUSTNANNAUALNEFUNIWUAZ AN
dasnsaaulaunInnItninsu

WA : %BIEABLLLILAUAN

s1alm 2,300 AU, (+8.7%) s1alm 1,325 au. (+8%)

FRINIULN 1 15% o BAESR .
fnls 40.3 av. (-49%) fls 65 au. (+268%)
, 1 p *f{])'TVLﬁ‘ﬂﬁ@J’Q’WWQZN’WWﬂﬂqﬁ‘@\iﬁ/luﬁluﬂ']ﬁ‘ﬂil']ﬂ@'?“ﬂ']
0, o 2
TBINNERLAL 56% “qayaan a4 dull 2025

Key Trends and Growth drivers luaaia Health & Beauty

IACE 2

; oA iy T
e

3. Tech-Enabled Retail & Al

Personalization
* fislnagalusddesnisdszaunisnd

2. Value-for-Money & Multi-functional
* wpAnssnasuneldnazidstesias fising

1. Longevity & Preventive Care
* ulasuantediafinloym gamuiie

osiumduidanuartcandaanemiin 2AR1ARBNUATHEINIAIINANAIGIAAFBNT

o 4 ¥ 4
(Proactive Care) A8 RUNTanSa Nanzianzaanu o miredniies

* Hulngalunguansuasimiunsides * TamanegsnaduAminmildvaiaeting (Personalization)

i v o o v o
TuBwiAes (Multi-functional) ¥3831ANARSS * ddidengauas Al ssuulianinm

nigaukadng liass saeiudnngedt
o . . , ) ¥ o o v v A 9 g
UATAUITNATNIN (Trial Size) mﬂamﬂmm‘mm@mmu%% faafzan iy WNBATINRAR N

wazmaulanenszithsususing uazhegalignAtegniaudndula

dszaunigniasy



Home &

goaughadd muaalanogodangosuIsy

800018h0CIOaDCI1U aamneamnahaao vg‘u§innb:aams§eéuﬁ1
CIG']CIHOEIO']H&IHEJDBUIB'\ ||a-WUoom'lus-a-na1D symnwoaoaniunou




SCB EIC Industry insight : Wholesale & Retail Home & Garden
SCBOEIC

aala Home & Garden nadadoilopaiuniAnodaomisunswangoluwu gruzNn1s Renovate Nogonfe
laglawr:ngunldsuwans:nuoinfgsssusia Baaus:AnopAUGOPMSIuNgu Home improvement

— NAAIAAIARIUANUNIA Home & Garden NFLAUIAYRINARAIARIANAN Home & Garden
NWS2UN19:5SND R kbt - !
Wnel Al (2019 = 100), %YOY Wdnel : At (2019=100)
. B —— n9iuin ,
*  AaAIARUAINNIA Home & Garden AMAIIAZTZADHIA d —&— Home Improvement and Gardening
il

il 2027 #1917 -2.1% wesasadiasanlul 2025 uaz 2026 —&— Homewares and Home Furnishing

16.29
. N SR T 16% 360 09% 62% 57% 2.9% -31% -1.7% -2.1% 150
@qLﬁﬁlﬁ@ﬂN’]"ﬂ’mEﬂ@’]ﬂ@’&\‘iﬂ’]?NV]?WﬂWH\ﬂNWHWQﬂmL‘ﬂu ‘J_‘\.
o oo . o e Al o ) » . Oo——=~= T J N
WWTWﬂQWNm@ﬂﬂqiﬁuﬂqvnﬂﬂQﬂUﬂq?%@NLﬁnﬂﬂ?Uﬂ?ﬂmﬂumﬂ 100

131 :

v o ¥
uszassoasmnliaog 197
. X . ¥ o . ] 124 50
*  Home improvement : nguiiAAdAzuEuLLABeT AR ] 123 o 119
Ineianngilasianmnana Renovate Naganduinsiiuman 0
v L L
Taenanwzanmaziwianlugaslnsunagevinaaedd 2026 107 2019 2020 2021 2022 2023 2024 2025 @ K
N N
Audntszngomasuuazssnlaanfiaadas ldFunsamyuann 100
= o | 96
ANGPNANU $INTNTZUA Smart home NABE ] TENEIFIUAMN el A L4 4o
. . . nue 'ﬂuﬂ??&lﬂﬂﬁﬂﬂ%@qﬁﬂ
nauaeligegnanaeldthunan e o
. . = o 1 oo o 42' .
*  Home fumnishing : WANANAZHTYTUNNIUT TN WILISTY
ANTINN E-commerce uaa luszeizduduamesiiaasanm @
- dy mo 3 om
gedaflummasusnidisinaneunistesanll usidadilana 206 197 195 189
Tunguausmanansinaulaneunatadeauaian 167 7 149 149

Tuiiea andi lusrena NRANA AziiunnsiLsdaRtaRLaL
T NNgH Luxury iWusiaenanastenslage uazngusan

Uszudpnisinanalifiasmennanuduagegn

2019 2020 2021 2022 2023 2024 2025

2019 2020 2021 2022 2023 2024 2025 2026E 2027F

2026E
2027F

@ 131 - n1sAAIziflag SCB EIC andasa Euromonitor uaz REIC



SCB EIC Industry insight : Wholesale & Retail Home & Garden

SCBQEIC

wusinabnuslius:aonsBoduAndu Home & Garden ap Tumo:iAsugnoluntiuou Wus:noumsidu
nagnsnisusuadslaguliauadaum House brand Boiidadoudogoavignuindu soulufvdadouyon

soonivooulau

Y A

Juslnadiuualunann1sdaduAngs Home & Garden a9*

ua

nsiiulnuaseanne Key players lugsna Home & Garden

Contribution @1n Private label

WULE © % TBIEABLLLILALAN

- i - WihN - ARAY

A ¥ v
12 LARULNUUN

12 1HDUNNIUNN 38% 4%

Tunaziasuegnaliuuuay guslnadiulunazifauununisia
AuAsAgeatiastanuTniiy wiawasiiwasaanlinau

WULE © % TRIERBLULILAILUDINYINNNA

@ounnsldaraeenly/laifiu 6 e
- @eunsldansaantil 6-12 ey
- @eunnsldaaeenliunnnds 1 1
dalaiusila

- FIANTORUANATN AN

UL AULN/%YOY

%change 1Q2026 (%YoY)

- Homepro

ILM

- Dohome

17,547

1Q2025

1Q2026

g : %

—&— DoHome —@— HomePro —@— Megahouse

25 _
22.0
22.8
20 119.5
16.0
15 17.0
135

0¥

2020 2021 2022 2023 2024 2025 Q12026

snelaandainianisane Offline vs Online 2424 ILM

g : %

15% 15% 15% LA 16%

12% 20%

1Q2023 4Q2023 1Q2024 4Q2024 1Q2025 4Q2025 1Q2026

B oniine [ offiine

@ 31 : sAsilag SCB EIC Andaya1eaLidsmesng - uazuad19a SCB EIC Consumer Survey “A1saansziilsiaraulng fedat/lueglun” (3um 20 w.A.~10 H.81. 2026 AuInROLLLLANIA 2,470 AL)



Fashion

goaugdoiinAnbs:aodsoinmsiwusinaaamsidshadumiisnlu

%

ma:1Asugnolunduou wusina Fast fashion gobApI0U wusinaIuu
aanmsisorgaumwuIwos wugoaue Value-for-Money




SCB EIC Industry insight : Wholesale & Retail
SCBOEIC

wusinas:aon1sBoduMIWBUNA:UODHY
ADYUAUAILINIURIUNAI®NISIIDIUDIN Cross-border platform ANJA2IUSUNSDUU

g yaAraInA1UanuNIm Apparel & Footwear satinnudasuislnauazsrlAannNaALASRILAINNE
MWSOUMI:5SNY B o
g A4l (2019 = 100), %YOY wiogl ; Al
o dwsuil 2027 papRuAuHgui LT NBAATIUszaN0s nsduln [ o
o o ¥ aa o . =2 o CCl RSI - Fashion (2231)
-1% ANANRSTALAELT INANYNNAAWANNILLATIHEN AN 27.9% 0 o
o oo 9y By - — -3.2% -8.5% 8.0% 55% 3.3% 1.2% -0.7% 50 - 200
AN luiueuge M WsasdiaNswinsyislunsldanemans -25.0%
unNARWANTawveaulailaznnsutedlan Cross-border 40+ 150
> = : 1 " . 9 103 105 104
platform g1 aTnAuLilu 2 ngndaau Ae nguurdlsAgn 100 100 30
datiae waeualagis uaznguiununmnAuAnnelfouuw o |7 100
engquusnfiuwntiuindanduasiulinaumaswasusaign 50
] o vy v o a o o 10 4 B
ansinsilszna nasusananedAURNUNT AR LT9TAN
Tl anueinguuasdatuguanansnen 31lavnana 0 0
o @ N o ) ) < < v W © ©w©
Positioning TALAL S S S S S S s 8 S S
§ § § 8§ § § § § § 3§
C = C = C = C c C S Q
ke e odn g 5 8 = 85 5 83 35 33
*  nanSuAAUAUNTUAR WIS UATE A LW RN TN
= a a ' 1 o [ [ o . .
Showrooming snay neiEiizinAazaes@uApmnawing I 2019 2020 2021 2022 2023 2024 2025 2026E 2027F 4a94n19n15anIaduAILWGY Offline vs Online
neu el BaLaumAuazdlasianiutsanienilald . N
4o o L, o C Hu3lnAnaa Value seekers lailadninasguanaumelasvsanu e
PnAsAgnnan stidilseneunaaeminusanaAuR e L a s TR i Offline Online
N . o sulusl usnszanaaglunn Generation wazgnnszaUNelAlAEANE
anA R wazAS s T AUEY SN WG e e S e . e w
Ly o , nanAuAmniHazatduAunTungUsTnaazlianudA s
epaulal Yi9A1 Commission 1949 Marketplace WazANT&HRIN . 4 s da 8% 13%  17%  20% 21%  21%  22%
B o O S - AW : AUATADINTI ARNLNERTID LAZNNATFIUNNILENSNA
NANaU wananil Wasandusundudaulngazdl Brand = . A - —
e SR a4 - NAuARTaILTUR | ANTulag Anundan A ugaemae
| - o 0,
'Oya'tywﬂm e LATNNIABLALBIN IR LBINTINIL 92%  87%  83%  80% 79% T9%  78%
Wsldufiangy - anlindla : uusuingilnanesindauaxnsn Tselas dnideie
uazldlagnen

2019 2020 2021 2022 2023 2024 2025

@ n1 - NMsAAsilag SCB EIC andaiaues Euromonitor, nggnaaswiaiae wazauasuviassinalne



SCB EIC Industry insight : Wholesale & Retail Fashion

wusinalunnngduoiana:shgld vopHIANUAUAIINAA1AFUAIWEU JrU-AUSMS Subscription
mavldasuacuisuuindu wus:noumsingdvorvaovfinuvina:uinagnssunuuitiviusuls

SCBQEIC

LUSUALNTRULNUUTUA LT NI a Ul UARTA Subscription L1dw Nuuly

Nuuly foo:ls .

Market Share by Brand (2025) Key trend aa1aunguluszasdnanuin

g : %

Ml Al INUNELAEaaNBULLLSUA Aafalme Urban Outfitters 1utl 2019

Uniglo

other [

H&M

Zara

AllZ \ Jaspal
Bata

é’u?inﬂmq'lwﬂ{l'ﬁ'umau%uﬁﬁ Fast
fashion TmeduNs kUL Basics
AuAdNE e Uniglo 90U Fast fashion
2819 H&M LAY Zara $aNDNuLTUs ne
1uﬂz§mmqﬂ"\um%tyLmﬂmﬁumm;fa
unannasueaulalmaignananLay
woanssuditnafilaelyl Taegiaudid
Anald i Beuidasdl Positioning 7idmiass
921194 Premium experience ﬁauﬁﬁ
aaulminaunulalls vide Value-for-
money MutieTuldags WNTIZNN9RE AT
nanslaelifianaumnsinidaiauasis
@%mﬁﬂmn%uﬁ'@ﬁ d

o o
o o

@ 1 - nsAiAsziilae SCB EIC Andaya Euromonitor wazd11ing19ma 7|

wFuF A ussiseenlaiuazaenlanl
AN ssun Al dagRmszingzug
Infaannimdsadineuuuzaalngd ien

9 v o & e A cao o

ANNABNNNIANUA WHEN viFealna NNNaa

NI TAAAINIALNANNNNTARANALAN

J Ny QIJ e
AAIRINNYHNaLazANNEIEY

v > . . A o
AR IANLANTL Savoir-Faire Wseyiny
A O o o A = 3
NuNetugs nssmdiunysyaln nsld
JanassnTnR iy dheeasiniin At uas
ledlnAa sandannsianGasiunaes

AUANIIUAY NN LAY ATUAN eI

Sport Luxury & Functional Elegance
TARANNIAINENANEAUALAINUFNT
178 Athleisure / Sport Luxury naulanel
Toflalndesnudiosiisinssnsldaung
uazsaulandweridunisldnu

TTdmlsrandu

Tstaa Subscription : ANgANLTNTILADY

A 9 = o & 9 \
LW@Lﬁlqﬂ\iﬁ@\TL@@NqﬁJuqﬁiﬁﬁy

AR UAUDILBENALALAUANA NN UGN T

waed 4 ls luaanlsvandunasialng

nanuag

sunuunisirusms

=

]NEANLIFNNG TN T

@eNIE AU IR
$98 (1lgzunue 5 %u
3,200 1)

waus:naums (2025)

Nuuly #29/8131 “Nsein@un
Wl Andaasuanniisnig
i lugismslaflaladuuy

ANVENTHATUANINANAY W
PYINMANVANE WAZANE AVIE W li il qoa
Tunnsldanu

[

M laviadaci
909N LAY
LATRILFNNE

swgla
$568 A1
(+50.3%Y0Y)

subscribers
420,000 Al

&

WNTaL ANNNIOTORUAN L6
NFANAIUAA YITREIAND
sa5UAWAN lusaupaudm il

/99 rls
== $35 A1

goqQ Subscribers
WUTENGN 40%

ol

Al






SCB EIC Industry insight : Wholesale & Retail ESG

wad1soowudna 90% voowusinasiolnglinoudrArunuiSopacudbdulunisidontodum

lasawrmslbussonmuringoiu ogolsiid s1maviluauassadrfryna:audno-srawulvinu 5%

L4

Wil

Qe : % 1BIERALLLILALNN

a v v < s s S a 1 < ]
FlnalianudrAniuanudsEu Inamniznuussanine  aldssaranisteduaiinnudsdiu dailusmusia

WT

L A

u

WU © % VBIEFBLULILABLNN

aa o A A a v aa v Ao
TnANEURINANNINDRUAINRANNEIEY NER

'
=1

AIUNAARI

u

i

Q¢ % ‘ﬂ@\‘iﬁif”]@‘i.lLL‘Ll‘Ll@@‘].lﬂ"lN

60% '

ussrirurdoau
55% g(fj
auAmnswald

41% @a

duAmnmoindaagsisina

24%

@

WmanudnAnyuslaldGeaman

£3 o o 3 tﬂllﬂp
- lﬂﬂqqﬂﬂﬂﬂmnﬂﬂi\iﬂsﬂ’ﬂﬂﬂ\i

P ailinanudndty

dumnienamsisoiuuiu

47% @

ins:uounswaangodu
Y

Ol

inaspununBono

35%

B or2023 [ 2e 2026

1RGN

o A ¥
AILABNUDEL

'5'1mé’aLﬂuqﬂmiﬂuﬁ'ﬂumﬁaauﬁ'ﬁﬁ FANNeaey aeelafia
o o i o dl a9y Sl o =y = £ = =
NAGN1T9REDUIN AABNAUA NN ANNEEUIURANANNINTY LF RN

58%
54%

ladiA 5%
63%

Tiiiu 5% 33%

v ¥ % o o 14? A Yy = 1 dl
Qﬂixnﬂummm‘lummmmymmm AR mﬂmmngmmm LUANIHNURN

R N BT D I Py P o 3 =
AMNENELNUNTRNR LW‘ﬂﬂi‘Zﬁluﬂ"li‘ﬁﬂ’&uﬂ’WlNﬂ‘)’m&lﬂﬂuﬂﬂﬂaﬂﬁﬂﬂ

@ 1 - NAAsiilae SCB EIC andasanadnsa SCB EIC Consumer survey “@1aanszillnsisdnulng sederlluag v (i 20 w.a—10 {.2. 2026 Arurudpauuuudnsa 2,470 Aw)

20%

15%

Taifiupansiiy

6-15%

11NN91 15
& a a
lalfiuRansiN

6-10%

10-20%

1INNI1 20%

%

5.A. 2023



SCB EIC Industry insight : Wholesale & Retail

-
L

doodgvssnomuansunalnninimsavidnuigna:aitunomMsawnuonId ESG

CﬁﬁL E

CENTRAL
RETAIL

ABIC e

Environment

WKLY Climate resilience Wazaan1sUaaufieg
Baunszan/fiuLs Ay N NANLUAN e NS/
uaif«gﬁmm’ﬂlﬁﬁmmmmwmmﬁn/ﬁmmﬂﬂmm
2IMNIHIUNW ALATELLUIALAZANNNAINUATE
NTUNN

paif Net zero GHG Tldlu] 2050
AR Solar rooftop LWANENITALAY

PR IINRUA LN DANE A AIUNAIUA TR A/
dndauussyinemiiludassiedsuondan

4 Solar energy W¥au Smart cooling system
ahusng Net Zero utl 2050 - aglszndneyinanu
N nsguanlanieu (SBT)

WNAWA ECO Product, ECO Choice wax Circular
Product/ UT¥N9UEAINILIAR Circular Economy/
anns MnaaRnatNIs LR ATaL

@ 711 : n139Asziilag SCB EIC andayaseanianue EuteasFEman

Social

¥ v ¥ <3 v 24 =
adnelduazpnuduudeliguay whinisi
doudanaeEninaadesing o/ Wmuiyeaing
WATLANTNANT YT

AUATNANNINTNENLAZANUAINUANE]
ua9Ang (Diversity & Inclusion)/ Usziluuas
AANMIANNALN A UATT N RITY

atuayuauvinmsnlunisansnu sy
INFAAILAUUAUNNIALAYAANANITH
datindedennuazusaimefdR g
LAY

AULAYURNEN YT/ AUATNAN U

o o

adannisimnnzan/ AN Ay

o

TR UNELA AN ABAA

Governance

L9MFN Corporate Governance and Anti-Corruption 261
excellence/ 100% responsible supply chain/AANIadLay
Uszifiupanides ESG 10441

naaniiwanuetingllsala/ aansu Code of conduct 284
supplier/WAvudAnyiunisduasesdeyagauyAna
(PDPA)/ nriuguaviaeiggLiniuuwazase sssupan

MuAANISUATANLEUEINALNINATH8 993/ WENWIIZLL
AIradaLNIY luLazAILIANAINLARNEIANS

pliugINAnINUANsITHNALNAuATAaFAUAR fFL W/ Ty
an@nuuasNsesuaesiUdureiniaenaulne/dinaln
o Y v = . . 'y o '
fudaiasiFauuas Whistleblowing/fuasasdayadau
YAAALBIQNAN



SCB EIC Industry insight : Wholesale & Retail
508 B ity g i & 7ol SCBOEIC

whno:ogsoana:iauvla
ldlus:g:anofewni) Positioning Nsaiou unloinaluladuius:andls na:aoulonddiuncugodu

Winning Strategies for Retailers: Digital/Al transformation Sustainability

Positioning, Cost, and Channel

=

¢ Strong positioning : LaﬂﬂﬂmﬁuﬁﬁmL@uT:Mdﬁﬂ Premium ® Personalized promotion : 1911 Al a0l el * N15dasIs Sustainability story : nsdeansAsLAaals
. Aa o - My A ) o v, o o9 = o aa o o v a \ . A

experience NauAaaulamaunulals vise Value-for-money Conversion rate fiasaanuuyli doatlssnen ldld uazmeNiLTInlszanduresdiizing [l uanuuaenun
A 4 e Ny a " a/z-d’f“ya ol i o a | Y A o 4 )
Nugadulaass nazsulite” fislnAutsdaudslizey Personalized 1093RnAU Fnnnaazian s viedndiunawiuaren

°* 1UBMTAUNY WA Margin : NALNEIWNNILEMIELYWIALINEN offer uazfinaEasANidudausia deineenuuuiinii P wnunsmauasaas GHG NUsnanalUlidn1a
szaLemannlandnAty Toun 1) nmawmun Private label Aifl Margin Az Wignyidsanulinelaninndnlszesanaiia * 198519 ESG track record : filsznaunnsnesiasiize
gandn@uAnuususiviall 2) Mashmatulagiingaeisuns Inventory * Data infrastructure Waz#319 Loyalty ecosystem : fuszneunsidntiunasRuuldann asdamedeyaniu
UATWASN UL W LIszBNB N nsunAsediiant1e Al inldawaviidaya azlifzau AvnndenataduszuuAE T nszaniunnIRuuay

*  UIMISTRINUANITIINTNNAT : fALAndeaiingam lunsdn@ulaniegaialdifuazusiugindngua wnausinenRagiuminAudeyamandunauEes o
TunadflegnAnnnnau iy desmweeuladlaeians Social Tngianiziiianisudedis

commerce Waz Creator commerce fnaanaeiiumgiaanuan
duoac ovy voao A ey 3 o ¥ .
s InaldRunuasindulazedudinauasliiassaivealad
uaveanlail



SCB EIC Industry insight : Wholesale & Retail Key takeaway

Key takeaway : asunudliuussnofaidomuan

MWSOUSSND

gsnamdymlandsasfivurlisiulnadrereaunasll
TraiNANITLaaaIa INT9NaUNLN InNnaneAnN lalilduen
URINZAATHFNA MszviAda Ldi'au‘ﬁ'ﬂ”qmqﬁq'aﬂ:luim“ugwifal,ﬁm
fanadurasteresngumeldiunansianauaznlifiusedeann
u‘ﬁﬂmﬂmzr?’jumwgﬁwmmmvﬂmLﬁluLﬁwiu?‘l:mmwmfami
e luAudni sy lussesnanepadnganIn A e as WG
AT PUNFLFT8INN N EINAMALNTL WALV TRTIA
Fuynadnannesnniy ansfinann E-commerce AmATNAzsiadvLla
Aaiiias urlusnaiigzaanasanann Lﬁmmngﬂummmﬁmmﬂm
saiiasdaluniu athdlsia wqﬁmawﬁﬁ%‘ﬂmﬁg\ﬂLﬁu%@thmim
aoulainniuanadenivannant uaznnadndeisanisaausaiy
TadeariuayuniaALinges E-commerce

@ i : nsmmesdlae SCB EIC

ADUNMNM8YOOLWUS:NOUNMS

a

ANNTIMENAaady uananadliueundsesia

49
o

finasutenmneedilsznaunisud fussneumsddandeses
Lm%aﬁmm\mmﬁuﬁmﬁmuﬁLﬂ'm%u Bt meutedudad
wwaliinguussienngsznaumsmelutlssimadaaiuia
wazanunanwasunaduaeauladdiunsuau sl
pmpavisrasdialnaiaty dlssnaumssnifluganse
WS whipnausnsinaiearaszaunisal WAZITIUANTHNANAY
”Luﬂml,ﬂmgﬁ@ﬁﬂﬁqﬁuﬁq Toenannzdiszneumsneluafif
rssa¥ s Private label iiteifannfAuuaziggnAtngulual -

Us:1Quau ESG

Ussiupnasunayauansaaiiunumanniudes
mm‘inmm"lmmmmmmummmnuL@@qm\mmmmmnmu wsilu
ﬂ’]'):VlLﬂﬁ‘Hﬁﬂ@“]]:@@ﬁm fuslnpealifiupanedaiedudmeni
Nnin %ﬁuﬁﬁﬂaﬂm@ﬁmmauﬁﬁm@u‘hmﬁm:ﬁﬁ@mu@%ﬂ@
s dauan aiuseanedudiitieudidiu huduneds
msl5usa i nsanaziznataiin nslEwaINIIN WAL uaTNg
JpnsreadeetiNilssdvanm Tmﬂmwwﬁqﬁﬁ@mmmiﬁaﬁw%’@u
sufleidlenasgiinsmasii didanniu dvi SMEs ms
siflumesu ESG enaiuannasivilaese Wduamuligs uaz
Lﬁumﬁi@ﬁﬂfﬁdﬂﬂﬂ%ﬂqmﬁmm@maﬁ@ﬁ@u i wlaenandvaen
LED uazAeandla-dawsenlfuenmeiiieandi a3 lUseq
Ao ldasamen ma‘q@mummﬁmﬁmﬁuﬂm Supplier s



SCBOEIC

BOUIUA aua_u
undIns:K

¥ chayanit.somsuk@scb.co.th

Disclaimer

This document is made by The Siam Commercial Bank Public Company Limited (“SCB”) for the purpose of providing information summary only. Any information and analysis
herein are collected and referred from public sources which may include economic information, marketing information or any reliable information prior to the date of this
document. SCB makes no representation or warranty as to the accuracy, completeness and up-to-dateness of such information and SCB has no responsibility to verify or to proceed
any action to make such information to be accurate, complete, and up-to-date in any respect. The information contained herein is not intended to provide legal, financial or tax
advice or any other advice, and it shall not be relied or referred upon proceeding any transaction. In addition, SCB shall not be liable for any damages arising from the use of

information contained herein in any respect.
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